DOWNLOADABLE REALTOR RESOURCE

ESTATE SALE &
CLEAN-OUT BRIEF

A WolfPatt guide for listing agents

Know when a listing needs an estate sale or full clean-out first — and
how WolfPatt clears the path to MLS in Chandler & the East Valley.




02 | WHEN TO PAUSE

LISTINGS THAT NEED SALE OR CLEAN-
CUTFIRST

| | Homes packed after a lifetime
rooms, garage and closets still full of belongings.

Estate or probate timelines
heirs need items sold or donated before a showing plan.

Safety and access issues
pathways blocked, rooms unusable for photos or tours.

Odor, pest or debris concerns
clean-out and deep clean before any marketing push.
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Seller or family bandwidth
no one available to sort, price or haul for weeks.
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03 | BEFORE MLS

A PRACTICAL PRE-LIST TIMELINE
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04 | WHAT WE HANDLE

ESTATE SALES, AUCTIONS & CLEAN-OUTS
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05 | PARTNER TIPS

COMMUNICATION TIPS FOR AGENTS

m Setexpectations early
share a target photo date so sale and clean-out reverse-plan from it.

m Keep heirs updated

short weekly notes beat long silences when emotions run high.

m Protectvaluables
agree on "do not sell” items before the sale floor opens.

m Alignhonaccess
lockbox, codes and showing blackout days during sale weekends.

m Staylisting-focused
you own pricing and launch; we own the clear-out path to get there.
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06 | REFERRAL CUES

CALL WOLFPATT WHEN YOU SEE...

wolfpattrealty.com | (951) 391-5049 ESTATE SALE & CLEAN-OUT




NEXT STEP

SEND US THE
ADDRESS + PHOTOS

We'll walk the home, flag what matters and give you a clear plan —
so your listing hits the MLS ready.

PHONE (951) 391-5049
EMAIL adminmail@wolfpattrealty.com
WEBSITE wolfpattrealty.com
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